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GF Data, a database of private equity sponsored M&A transactions, recently published their Third Quarter 
2021 M&A report in which they shine a spotlight on a hot seller’s market and a prevalence of platform 
acquisitions driving up valuations. Average valuations in the quarter were 7.6 x EBITDA, the highest reported 
quarterly level in GF Data’s 16-year history.   
 
Platform acquisitions tend to be more 
highly valued than add-ons; and in 
2021’s third quarter, there were more 
platform investments as a percentage of 
total deals, reversing a recent trend in 
favor of add-on deals. From 2018 to 
2020, platform investments successively 
accounted for 79.5%, 74.3% and 70.0% 
of completed deal activity. However, for 
the first nine months of 2021, the figure 
bounced back to 74.5%. Deal volume is 
up slightly from the year-ago third quarter; and buyers continue to pay significant premiums for companies 
owned by an institutional seller (8.1x), as well as above average financial performance (7.8x). 

 
GF Data tracks deals involving “above 
average financial performers”, which are 
companies that have both trailing twelve-
month revenue growth and EBITDA 
margins above 10%, or one above 12% and 
the other at least 8%.  This data shows the 
premium paid by the buyer for a best-in-
class company. The valuation premium 
applied to these deals in the current year is 
28 percent, essentially the same as in 
2020.  It is reasoned that the numbers 
were high in 2020 because many sellers 
who were negatively impacted by Covid-19 
simply took the “for sale” signs down 

rather than accept a lower than desired price. This is likely still happening. 
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